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Everyone is coming to grips with the threat posed by the rapidly spreading coronavirus. 
The stock market drops reflect investor panic over the possible effects on the global 
economy, and are causing regular folks to worry about their retirement funds 

NASDAQ
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What will be the impact of this mounting crisis on the real 
estate market?
• Already, mortgage interest rates have fallen as investors take their money 

out of the stock market and put the cash into safer U.S. Treasury bonds. 
When bonds are strong, mortgage rates typically go down.
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Cause for concern:
• A prolonged stock market plunge could put the brakes on home sales, 

especially in high priced homes. If the stock market continues its slide, 
that could help usher in a recession—and that could drag down the 
housing market by sidelining potential buyers, low rates or no.

• People don't make big decisions in times of uncertainty, and buying a 
home is a big one.  If the stock market is flashing a sign that an economic 
slowdown is on the way, that’s when Main Street will feel it. And it could 
lead to a slowdown in home sales.
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Cause for optimism: 
• Will already low interest rates go lower? 

• Lower interest rates mean lower monthly payments and the ability to 
afford more. 

• Everyone needs a place to live.

• Great time to buy long term investment properties.

• Low inventory helps keep home prices stable.

• Most homeowners now have significant equity.

• Home is a tangible asset.

• It is a great time to sell and to buy real estate. 
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“It appears that mortgage interest rates 
are trumping home buyers fears of the 
Coronavirus.” 

Ivy Zelman 
CEO, Zelman and Associates

March 11, 2020
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WE CONTINUE 
TO SERVE OUR 
CLIENTS AND 

OUR 
COMMUNITIES 
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• Call/text/email all your clients.
• "I’m checking in to see how you are 

doing?"
• Be of service. 
• Help clients make the best short-term decision for 

them.
• Doing the right thing is always the right thing. 
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THE NEXT 90 
DAYS: 

DON’T THINK 
SHUTTING DOWN, 

THINK MOVING 
FORWARD
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• Do buyers consultations via Zoom. 
• Listing presentations via Zoom. 
• You can get a free Zoom account 

at Zoom.com.
• Do video walk throughs. 
• Hold virtual open houses on 

Facebook, Instagram, YouTube.
• Don’t stop marketing. 
• Don’t stop following up. 
• Be a calm and knowledgeable resource. 



We will weather this 
storm together. 
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